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Abstract

This study aims to examine the consumers’ intention to choose online retail
channel, focuses on the quality of the online store consisting of system quality,
information quality and service quality which will result in consumers' perceived
behavioral control and perceived risk. Also, this study examines the influence of
online channel price advantage affecting online channel selection intention. The
empirical analysis through the survey of Thai consumers between the ages of 18 - 36
who have experienced buying products online. Data were collected by using online
guestionnaires and data analyzed using Structural Equation Model (SEM). The result
shows that online stores with quality system and information positively effect on
consumers' perceived behavioral control. Furthermore, customers' perceived behavioral
control positively impacts on the intention of choosing the online stores. We hope
that the results of this study will guide entrepreneurs or online channel managers to
implement in planning the structure for online channel development leading to

increase the competitiveness.

Keywords: Online retail channels, System quality, Information quality, Service quality,

Perceived risk
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unu (Introduction)

Usngmsaimaiulavesdunesilamhundimsiudsundasiugiuvesasugialan
nilaludieg1aidaaufe e-Commerce (UNCTAD, 2002) d1m5ulseimnaniidanauiuig

(2

Useinalaiinisuiaue e-Commerce Li1uldlagniainazdronseiuiasuegianas

v A

ANNaTalun1Tustunain tnelifind1AgfeUssmalugiiniaeide (UNCTAD, 2019)
Uszindlnedunilsluussmasmdsimuniiiidunusaasiinswdsuwdasnnunesluga 10
U (Laosethakul & Boulton, 2007) Inglud 2018 mnUSeuisulanzUsewmalungue ey
U’izmﬂ‘ﬁ'ﬁ;ﬂaﬁh e-Commerce Wuu B2C q&ﬁmﬁaﬂim%ﬂwa (Electronic Transactions
Development Agency, 2018) lnadayavin Euromonitor wansliiudiayar1vesnain
Sroudisglnglusiniinsidulauuurssdurssludaudt 2005 893 2010 a1ntiunisiivle
Wududuvindhaudsd 2015 LLazﬁﬂ'ﬁLaUImLﬁu%ﬁ@ﬁj’lﬁ’mL%’Jﬁlﬂﬁgﬁﬁﬁ@ﬁﬁ\‘i 1.5 wauanu
vl 2019 uazlimsaiansalinyaan e-Commerce Weludn 5 Yantilul 2024 qedl
wargetulus 4.6 wauduum (Euromonitor, 2020)

gsnedrouifeiifyarngigrdusiu 1 AegsiarUanuazadiosulay 1unaunain
mSLﬁm*’ﬁumaaﬁwuau@%ﬁmiwhﬂu‘tuﬂixLwﬂ"lma ansanfedunesidamulnsinsiiletols
SesnntudmalingAnssunslddumesidavesaulvefiiutuedwdeaiiesmaon 10 Ik
11 (Euromonitor, 2020) namlanatnaivanesulatlulsyinalnefeasiivualiuveeei
otreiossudiunandiunnnaniadomsiunadnfedumesidaeusigeiinseunau
nﬂﬁuﬁﬁl’wizmm ?Ta;gamnms?‘hsmwamfsa'ﬂumsv‘z‘iawiaSumaiﬁmadﬂulmﬁmq 16
89 64 Unuinaulneideusedumesidaunds 9 Flus 11 wifisetu dmsudenssumsldnu
prudumesiianudn 1 lu 5 10unsdedudinieusnisesulatiiulnsimiiede
(GlobalWeblIndex, 2019) éalﬂﬂdﬁﬁuﬁﬂizﬂaUﬂﬂs§wuﬁwﬂﬁm/imaﬁaluﬂizm«ilmﬁwé’ﬁ%
Biiudewnauuuesulatileiiuauainsalunsusiuliiugsiove snues Tnslud 2018
sunasunslsemalnglawdsisunasmdadineldisonifuarsssudounslawdusewing
5U1A19618 9 Tuuszine (Bank of Thailand, 2018) Eiqwa’lﬁmi%a%uﬁ’uaaulaﬁﬁﬁmﬁgﬂﬂ'h
wazdronindmiugnAnfiasdisiiuihuuinssunasmedumedidn wazainanuiamtiima
weluladuarnadnddunesdaiiiutuegurmiiadulleduddgivilinginssunsly
ai’lwaqvgu‘%‘lmm?{ﬂuuﬂmlﬂ (Bank of Thailand, 2019) Usznaufuineluladiivuaiouas

v

NINAUTEUUNTATD NMstseRukarn1sindsduininunimannduinlvguslanaiinig
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\Weiuuazdnduladedumeeouladuindslu dwalimanesulatveieiegisrniuay
mMIutadunInuuLsnTu guseneunisiudvinesulauninelvguasegessing
yrRpaTIUTuALe IV INvaInsautiuuazeysenla

nmsanwkazianudiladanginssunisdedudesulatvesfuilaniioiniu

4

|

ugruidrAgavihlugnisusuduieadayarniuliiviumuazuinig dadeyaain

=2

wiifendnsinenanfinmsaiyariiamdfgAonsaiseuuaneaevanidsinsuedu

e

NNATUIIATLATAITSNBIAUAINYDITTUUKAZNTIIUINTTuYeanseaulatiiieadng
anuianusevivlaliduduilaa saulufeanishiteiauefiimumaienlunisdsduiuas
AEsaluNsAnaLanuElinaoaduIN P duAuardIdUAT BIN150BNRUUTIUAN
¢ al < A oA < ¢al ' a a [ v
soulauiineulanduasdanguiolunagnsnzyisiiudnanuaiuisalunisudadulviu
AusenaunsiusUanesulmilalugail e-Commerce Masudsuudamnini lasiany
fugusenaunisiududneaulatsieges (K SME Analysis, 2018) Srumuinlutenia
ft o & v a [l ¥ ¥ al L4 (3 a Y a
soulaudsdnludeslinsesnuuutesmeiuamvanesuladlvnaulandnginssuguilaa

ieasnuiianelanazaueiulunisdeduiesulal adulemalunisnszsueenve

LAIULUINITHAALALADEDANAUINITUINT IR B9

(%
a Va v a2

mu%’aaﬂ’uumaamajaﬁnmﬁﬁaﬁaﬂéwaLﬁawwwansswUﬁdawaﬁammﬁv’q‘lﬂlu
nsdengeaneiuddnesulatvesuilan lnguiulinannisuas Anwidiuusunain
wuudrassdmiunisusziiunaninudnisvesnisldaussuuaisaunaves DeLone wax
Mclean %1 Molla and Licker (2001) Uszgnsanl#lunisianananudniaves e-Commerce
Tnagdelavimsfinuiadiuususznaulume (1) AnnIWYedsEUY (System quality) Ae
anudrelunisTéuauisnnuindefevesssuulutosmeuiesulad (2) Aunwvea
Joya (Information quality) femsidnfsteyalaedeasuiiusiulufisnisuansteyaluns
AnuanIuzAaoAnsTUILNTAAUM (3) AAAMYBINITUINNS (Service quality) Aonis
Timaneuaussniuszneumsiudesulatiiainsanevaussanusesnsguiland
Fudeuld Uszneufumlidioumeiunevesiudiiizdiasoanuaslalunaiden
Foavnaduiuanesulatvesiuilan Seztelviguszneunsiudeeuladluuszmalng
rladangRnssunaznsivivesfuslaaeeulatinndetu annsathdeyananisdnuly
Usggnauiulfiteasranagndiiefegagninldegiamnzan iwedulenmalunisainesen
mstersauthluganulfivioulunisudsiusgrsdaduviunansanimiandoumsnsudadu

Myunsslutiagiu
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NTNUNIUITIUNTIU (Literature Review)

WUU91884 Information System Success U84 DeLone and Mclean (1992) vJu
sngusuuiaesiitided waunntisnyszgndldlunsussiiunanidiia e-Commerce
(Wang, 2008) Ing Delone and MclLean (2003) Budiuiuvuitassilsiunmsuiuussly
U 2003 anansaseaiunsUsTfiunszuaun1sves e-Commerce Ifiuagned uananildad
ATIwINATinTUsEgndRuUTIaesaudiires 1S unldluviunveswidiud
Sidnmselind Weusuliunnuduiavesszuy e-Commerce Tullagiiu "User” viogldivan e
fuslaailissuuitedadulationierhgnsamagsdiueiesdiedidnnseiindlasmsfine
anusdlglumadendesmeduduaneeulativesuiing (Behavioral intention) lusmiid
Fuilasdnulud 3 Yedovdn leun AMATNIFUU (System quality) AsunwUBYA (Information
quality) kazAMAINUIANT (Service quality)

ANudLTUS YR IUANYBITEUUTB MR I AU Anesulatiidenasionisiuinig
mUANNANTIINaN3USANIABvesEUslnA deameiuAdnesulatiifisyuuilden
PerdaieussloniiazanugzninauigiignA1asten L uNsTuSBUINUBIgNAn
esanidunstaeliigninusendaiiu awazanuneneu (Berry, Seiders, & Grewal,
2002) deamerusnuanesulaiiiiszuuldinudis aznnauns uaznouaussInizdel
andudndsmsdumauduassiiunsddeldiety Fadunafumsiuiteuannsaly
nsmuANNIsidentaneiiuaUinesulals (Seiders et al.,, 2000) wenanil anendadl
wltiufiegnduanlduimauduanesulatilazainniesfsiuisasgnirasidnduny
wardimudaiseduduindsdusndae Uiang, Yang, & Jun, 2013) msAnwideuwdi
(Forsythe & Shi, 2003; Hong, 2015) szyinmsiderianderdunidluanuidsaguuuunied
anAFu3le FanmunmvessruureshudUanesulataranunsaanainuweisuuazinanly
msmdeyanazsiiunsdsdodud faluiadunsannisiuiiamudesldlasamediy

a

Uﬂﬂﬂﬁ%’ﬂmWmazﬂﬁﬂaU181uﬁ%qﬁu (Kollmann, Kuckertz, & Kayser, 2012) wananil

e

AN NYDITTULTDTRIMe U UAneeulatianinsaannisusiannudsadnussnvmils
Toud anudeaniedndnen (Forsythe & Shi, 2003) Fadunaunainssuuvesgesmadud
Uaneoulardiifiaudaveu fimnmiesldnunaoanauarltlsiuyngunsal Geamnsoan
mnundanazanuiudedlalunszuiunsdedudiuazanmssuifanudsseagnénls

caa

(Collier & Sherrell, 2010) &szuvreIFasniuAUdneaulatiifazdelvignaFanta
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WnIA auyseind waeining szimaadie

anuiuarauislunsteaudlududanesulat (Hong, 2015) :nmsefAvsiosnads
Lauatﬁuauuaswuﬁaﬁalﬂﬁ

auuAgIudl 1a (H1a) : AN WYRssTTULTRMTRNS UM UANBeulainTamn e
Fauansen1siuinsauauwgAnsIeeiuiln
aunAgiudl 1b (H1b) : ANNWYBITTULTBITRIMIS uRUANDoUlatRiTinun M

dawaldeausian1sTuimdsIvasuIlng

¥

AnuduiusveInun muesteyaveste s uAuanesulatidmanonissus
msmuANgAnssuLazMsiuimuAsIveuslng gnéndianudesiiaznaufedeyasiie
Tunszuaumstedudvanisteduduuusenlail (Awad & Krishnan, 2006) uagn1stedudn
wuueaulail (Nguyen, Leeuw, & Dullaert, 2016) @ miugoameiuaudnesulatdnmsidigs

¥

Joyavesgnindlaviaisunuy Wy AnansalunsianudauFddenasnnsyuIuns

v
Y

fausin1sdoauiienisdsuay (Thirumalai & Sinha, 2005; Otim & Grover, 2006) PR HE
Anwdsrnumeno e siuduanesulatitimsthiauedeyarigniesasudiuiuusslon
uigné Tuauliehudanesulatiiaunsalumsinnuanunisaidstelfannsaiuaa
Bnalavesgnériiiie Suduaznisinauedeyaifinuniwdsnanaiunsasaslignén
Usziliumnuuanmesewinegeannesuavanesulatusazitule (Beldona, Morrison, &
O’Learyc, 2005) Seazdamaliignindinnnuiuisnruanansolunisauaunisidenteni
Sududneeulaviifiedadulatedudld vamieiunnudssdumsyigsnssueeulathnen
msliifengmnemuaulumstesidaauieisufunsdorsuuumiriueenlad
(Grabner-Kraeuter, 2002) wazdmiunisiausdoyasgislusdla asufauisnsyurunsde
audnannsaiuausiulalunistedudesulativesgnénld (Martin, Camarero, & Jose,
2011) uaﬂaamﬁé’anixﬁﬂﬁgnﬁwﬁusﬁmaﬁﬂﬁé’uﬁuéﬁumﬂﬁuﬁaqﬂﬁmmﬁmammsm_gma
aounuiuldlaonse shliignAnFanaunslauazanunsaannissudmmndsseagndnlsl (Lynch
Jr. & Ariely, 2000) Sadufisnvesasmigrusseluil

auuAgIuil 2a (H2a) : A e sdayavete i ufUaneeulaiifinunwdma
BauInsenIFuinIsAIUANNgANT IR UIInA
auuiguil 2b (H2b) : AamwuesdeyaveteeiuiUanesulatiidamnin

denaleauriemsTuianudesvauilan
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v

ANUANTUTYRIAMN MYRINITUTNTVR MBI Ui Eneeulauiidwanonssus

MseRuRmgAnssLazsuanudssesuilaaio uduanesulatinisliuined
wantloaNNsinfeteyauAzsEUUURURMT Wwu nsldneu nstismdsliruinyives
funoungndn Gamsuimamaniagyilignéniuiisenubuduiuasanuaenfodsazyi
ignénganauglasnndeiulumsliuimsiudwanesuladdsdiodumsiuifamuaninsn
Tunsmuaumadendesmeimauinesulativegnen (Kim, Ferrin, & Rao, 2008) namde
armasiianevesnuamNsUI N aennsEUIuNM ST AUMAussEe [ st unouns
deduerdsmalumsiiiuniuanansalunmsmugumsidentessiududnesulatves
gnfn (Verhagen & Van Dolen, 2009) wazmsudmsiinvesfuieiveuliiungnaniu
msadenuduiussarenstrinagniniuginedshsannisuifinuidewesgnii
savesmaiuaudneauladle (Moeller, Fassnacht, & Ettinger, 2009) NsyAAY Lz
Teinmangueiiuenmienndeyaiiinausludesnsiusvanesulavidunisasl
gnénsieulindadetesmnsudanesulatiinndeiu annsnanmsiuifenudsie
Fosnsuduanesuladlfiguiu (Kim et al, 2008) Fuduvesangudseluil

L3

AUNAFIUN 3a (H3a) : ANNINVBINITUINITVRITRIN eI ILAUENaoUlaY

al

nRAUNIN
AINATIUINABNITIUINTAIUANNGANTTHVRILUSLAA
AUNRFIUN 3b (H3b) : AMNINYBINITUINN SRR Ui UAneaulatniinanIn

danaltaausiansiuimudseuilan

mnuduiusYeIMITUMImUANmgAnTT Masuianudssesguilae wazay
IHussunsiunavestemisuduanesuladiidsmaseanusslalunindendeana
FwAvdnesulatveduilaa lnen1ssuinisavaungAnssuvesguilaafienuidnis
AuEInsalunsatuRungAnsunsluvesgniaglduinisluge smneiuaudnaouladl
wuiReafuuBninansueniionaintuduilignddaaulaludenldusnmsduduan
aoulau (Kang, Hahn, Fortin, Hyun, & Eom, 2006) 31ng®d] Planned behavior N&1371
mssuimamuRuginssuazdesnaronnuidlalumananaginssumesuywdidesanuyud
agldinsiuiiemnuannsalunseussnyssnanannudulllfiezdiialunisuanseen
MINGANTINAN 9 (Kidwell & Jewell, 2003) mngnenzaningeanisimadnesulaiiiinis
Srnomnuazanaus Muie Yasady deyatinsuiiu awnsadamuaaiuzle dns
Truimsfiudsanidwesudunmnguassaiiligninddnfemnudwn Aduualiud

anAsedulaiieniduinmsvesmedueudnesulaiity 9 16 Jahlugnsaauusgu
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NNIF auyseInd wasinsns Iszdimsadiy

auuAgIui 4 (H4) : msfuimmunumginssuvesfuilaaigedanalieuinsen i

salalunisidendeanneiuaudnesulal

INMINUIIITIUNTIEINITUNsuianudsdunseudnnuinguilaadnay
ann1ssuianuidsslunisdelagnisifenduaiviiaiudssainiiuaniianuingeie
(Bhatnagar et al., 2000) na1feMINgTosUIIRIUAEINIALITRIAUTRINIETIUAIYEN
soulavgs sviiilemalumsidentemnsiuivinesulatuaznisdeduavisuinislu
Foaneiuainesulavtutiosadls (Bhatnagar et al, 2000) FuduiisnveauuRgu Aall

a el' v YV cl' YV oa 4' 1 a 1 e’;
auufgiud 5 (H5) : nsfuianudssesuilnafigedmalsausoninunalalunis

vangeaniesumddnesulad

qnﬁ'lﬁt,l,miﬁuﬁ%ﬁﬂﬁu‘lﬁ)Lﬁan‘ziaamﬁwuﬁwﬂﬁnaau‘laﬁﬁmmimu%‘lﬁﬂsﬂwﬁ
MNP 9 vﬁ@Lﬁan%a?mﬁwWﬂﬂaqmq’sﬁuﬁwﬂﬁﬂaaulaﬁﬁﬁiﬂmgﬂﬂd’] (Fassnacht &
Unterhuber, 2016) §srnaldii3oumeiusimassteameuduanesulaflunisanuil
gun msfilusludulugosmedniuinesulay s1eands wagns mark up s1Alugeanis
Luduanesuladidusiu (Fassnacht & Unterhuber, 2016) Fsoannedudvanesulai

[ IR S ¢ = & 1% a I da v 1%
anfanilaussleiniesan visausededuailusimdigniauinndt Afiuusluunigne

auuRgui 6 (H6): AnulaisunmeunawesiuaUanesulatdiaidsuinse
anusdlalunisidendeanieiavinesulall

NSOULUIANITUIYY

A a a o
AINN 1 NFTBULUIANIUINY

System Hia{+)
quality Perceived behavioral | Ha(+)
control
Information
quality
; ; HS () Channel selection
Perceived risk i
intention

Service
quality

Channel price

advantage H6 (+)
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5210835938 (Research Methodology)
NENUITYINTUATNITNMUAYUIAVBINGUATDEN

nm3anfiuanddeliisnismvuanguitegsuuuianziatzaslagifenfnwingu
fhogdioaudooulatrnineiiflensewing 18 - 36 9 Sadunquiuslnediiaruduiuse
nslineluladsaudenisiedudtesulall (Gong, Maddox, & Stump, 2012) wagidungui
lﬁé’umsaau%’umﬂﬁﬂié’fa’hL‘TJUﬂfjuﬁﬁmmImmLﬁiu’luﬂﬁs??aaué"]aaulaﬂ (Chan, Cheung &
Lee, 2017) Ingaesosiivszaumanilumstedudoauladosation 1 adsluszosinm 6 iieu
fruniielinsmeunuuasunufiusavsnmanniian (Bradburn, Rips, & Shevell, 1987)

T#Ensivunvnanguiledemsdndiusz et seduuiUsdu 10 sie
1 fuusdanals (Osborne & Costello, 2004) Fsautsdunaiflilunisdnundsild 31 &
wsiwhlinnvesnguinetrudiefisutusnusudsedisdosshiu 310 au usvsiliite
Jeatudenananandeyaiigameouaziielilinanisidoinsuduusiugmnds Fsvinnsg
iinsuunguieg1elasRansanaamdnnisfuavuAYenguiIeg s e Hair, Black,
Babin and Anderson (2010) lagldnsuszanaauuitaizuiazlugega (Maximum

Ya

likelihood estimation) H¥uIungusIeeg1kuzIfe 100 - 400 AY HIT8TMVUATUIA

Y

yoanauiegaisdu 400 Ay

insesiionlilunnsise

AT U FHToBeUBina (Quantitative research) Tngl438n15d1399 (Survey
Method) wasldwuuasuauesulal (Online questionnaire) Wua3esielunisifivsiusau
Toya lnelvingusitegrameunuuaaununlsaules (Self-administrated questionnaire) lag
monluduamnmeessruurestemehusmUanesulatidmadensdadulalunsidenly
U%ﬂ’lﬁl’e]\‘ié’%ﬁ] Fauszynsdinaindediniuainauidores Wu (2007) ﬁmqmmwmauﬁam
Tayanislugeanieiuavinesulatussgndaindediniuainauideves Doll and
Torkzadeh (1988) siuman nwesnisuinsniglutesmsiuevinesulatlaedoniy
Us28n#91n91u398ve9 Yang and Jun (2008) munsiuinisaruaungAnssulunisiten
PaameiusvdnesulatuszgnddemniuaInauiTeues Xu and Jackson (2018) AuNg

Fuianudsslumsldveneiuavanesulatuszendtain1uainauideves Wang and

Hazen (2016) auanulasunasinusavesiuivdnesulai@slszgnddadiaiuain
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Fassnacht and Unterhuber (2016) a1uaausistabunisiaantiuinisteaniaituauan

poulaufeuszgndvaAnIuINIITL Ve Chang and Chen (2008)

= aw
nsnadeutesesianldlumuise

A

wnseailenltlunsiteiiminegeuanuifissnsiuazANLTIuYeLATe sl lauNIS
a L3 U 0 ' o 1 s U L 1 dl' [ LUl J L3 é’
Awrzinguiiegahiesiunguiieds 30 aueUFuuswilelidarauanysaiunty
PNTUIMTIeEvInAduUsEansaseutaweani (Cronbach’s alpha) $iA15ewing 0
1 mnA1 Cronbach’s alpha #AladiAes 1 11n uansdndauigetiogs lnsunusini
Useansnmideiie wazweusulddmiuauide Ae A1 Cronbach’s alpha fiAunna1 0.7
(Hair et al., 1998)

a oA A v @ a £ o
A1F9N 1 NANITNAADUANNUNIDNDNWWAENUTLANTATDUUALDANN

Fulsiumadeuanundesiu Cronbach’s Alpha
System quality 0.727
Information quality 0.714
Service quality 0.773
Perceived behavioral control 0.863
Perceived risk 0.784
Channel price advantage 0.741
Channel selection intention 0.757

nsesEiuasasUNataya

MTNATIENYBYAMITAD AN TN i AeNEIATLIMUUNTLINUA AL
vasdeyasoaiesas Aindstavadn uazdudsauumnasgu dwsumiessiadag
sy 1IsNTe s viesAUTEnauBedudy (Confirmatory factor analysis: CFA) wag
nl¥msiesziuuustassaunslassadne (Structural equation model: SEM) A529@0U
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nan1sAne (Findings)

n15UszliulumanisIn (Measurement model evaluation)

ANSMSIVABUAINUADAARDIVBILULAALAENITILATILNBIAUTLNBULTIT U U
(Confirmatory factor analysis: CFA) tia#Ha158UIALADAAABINANNGUTEWINIAANY
1% a o | a 1% Y a Y 4 ¢ al a .
Joyaideszdny nunhlianuaenndesiudeyaliusdndegluinuad taedien Chi-Square
Winfiu 387 Significant 91 p-value = 0.000 wag CMIN/df = 1.465 &fiAtosnin 2 dAau
A0NAABINAUNAULTIFUNNS (CFI) 1inAu 0.97 fasaiinseaumnuasnnasd (GFI) Wiy
0.92 wazrviiinanudanmapanuIuLAluwa (AGFI) windu 0.90 Asiulaumaliainudsnmadad

Y.

NAUNFULTIFUANS LaLA1IRULSINNADIVDIANRRUAIUAAINLATDUNIAIADIVDINITUTLU

A1 (RMSEA) flavindu 0.034 Fadurradadldlunismesevanufigiu aanwanisiasie

AanANdA L ”LﬁuiwﬁmmaamﬂﬁmnauﬂﬁuﬁuﬁayjaL%aﬂisiﬂﬁmmﬂmv‘lﬁﬁmum R

waRIlunNs19N 2

A5 2 NN IFIUNTATINFBUANUNANNGUVBILULAANITIVERAENANITIATIEN

IAUTENBULTAT UG Y

Ad LNEUTINg BURRR Aiiduadld wansResen
NTOUN
Chi-square (X)) - Hair et al. (1998), 567.17 -
df . Bollen (1989) 387 i}
Diamantopoulos and
p-value p > 0.05 0.000 -
Siguaw (2000)
X [df < . )
X Jdf Bollen (1989) 1.465 NULNEU
2.00
CFI 0.90 ¥uly  Hair et al. (1998) 0.97 Y
GFI 090 4ulU  Hair et al. (1998) 0.92 KU
AGFI 090 4ulu  Hair et al. (1998) 0.90 KU
RMSEA < Diamantopoulos and , .
RMSEA 0.034 WAULNEUN
0.05 Siguaw (2000)
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NIF auysaing wazivsns szl

N1INATIUANNAFIUNINITIFY

NIVAasUANLAFIUTeINWITelliN T eilueaaunslAseaa (Structural
equation model: SEM) 1435 Maximum likelihood estimation (MLE) lnafinualiaininu
Yndede (Composite reliability: CR) 1nnd1 0.7 (Hair et al, 2010) pMshpsewilade

(Factor loading) 11nn1 0.5 (Hair et al,, 2010) uazAnaduANLWUTUTILTIERRLd (Average

a

variance extracted: AVE) 3nnna1 0.5 (Fornell & Larcker, 1981) iloudnideninuinidode
WiameuazinmsnTvaeumdulsyansonaes (Regression weight) Inefin1sanaineais
nAaeUT (t-test) Wiom t-value Fuduradanldvadeutivdfymsadivesmmmiinofus
azLﬁuIﬂaﬁLﬂmm“lumiﬁmimﬁaﬁ’mﬁwﬁLma%ﬂzﬁﬁ'n,mﬂc&hqmﬂquéﬁszﬁuﬁaﬁﬁmwhﬁ’u
0.05 MneAII p-value < 0.05 WlornduysaiveaiAavaaou (t-test) 1nni1 1.96 (1¢ |

> 1.96) Tnouananalunnsed 3

A15199 3 HANTNARBUANNAFIULALANUFURUSVRIRIUUS

Structural path Standardized  t-value p-value Hypothesis
Coefficient

System quality—® Perceived ~ H1la(+) 0.67 6.64 0.00 atlueyuy
behavioral control
System quality—® Perceived H1b(-) 0.48 6.02 0.00 Talaiuayu
risk
Information quality ——» H2a(+) 0.16 3.00 0.00 avuayu
Perceived behavioral control
Information quality —— H2b(-) -0.03 0.62 027  atuayu
Perceived risk
Service quality=—® Perceived H3a(+) 0.02 0.28 0.39 TalanTuayu
behavioral control
Service quality—® Perceived H3b(-) 0.05 0.95 0.17 Talafuayuy
risk
Perceived behavioral controt®  H4 0.24 2.80 0.00 GIIGINY
Channel Selection Intention
Perceived risk— Channel H5 0.22 2.71 000  hialuayu

Selection Intention
Channel price advantage —% H6 0.05 0.69 0.26 1ﬂaﬁuaqu

Channel Selection Intention
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a d’ ‘:’ 1 1 s a Q“ ;74
NHANTNAABUANNAFINN 1a Tun15199 3 wudrArduuseanamiadunia (Path
coefficient) Ay 0.67 A1 t-value Wi 6.64 wazlisgauladdayi p = 0.00 agulean
atuayuaNNAgIUN 1a (H1la) : AMAINUBITTUVDITRINITuAEneaulaunTinun W
damaauInsianssuinsAIuAumginssuveuilan awnsaesualadngesmneiiuduin
saulauiifissuuiundete Tdnuasmnausuaziunuiandnlaheilulsslovisenisiden
FoduranunsavilvignAFuitaauaninsalunsaiuaunsidientemeiumuanesulal
a a A Lo e a £ %
NNANTNAABUANNATIL 1b Tum151991 3 wud ArduUssansmiadunis (Path
coefficient) fifwiniu 0.48 AN t-value Wity 6.02 wazdiszauisddeyi p = 0.00 aguledn
TlauayuauuAgnui 1b (H1b) : A muedssuuveteIneiuAvanessulauniinunin
dawaiiausan1siuiaudsesulaa aunsnedungladndesmneiuauinesulan

sEuUnfdAuN W IAnuungede Tdnuldazainauiy awnsnanfuuAuANUNg 8 ILLAY

g v
v A a 1 4

warlunsmdeya Fansaniiunisd@edudvesgndnle urstalsiniugndndanaiudin
msveueeulauidlianuds fiiniu

a £ 17

_a dl dl ! 1 L
INNANMIVAFDUANNAFIUN 2a Tun131991 3 Wudn Ardudseansmiadunie (Path
coefficient) fifwiniu 0.16 A1 t-value Wiy 3.00 uaziiszAutsd ity p = 0.00 aguladn
Y a a 1% | 1 v A cala
avuayuauuAgIud 2a (H2a) : A wvesteyavestesmeiumUinesulatinuam
dawaideuandenssuinsmuaunginssuvesuilag awnsaeduieldinveanieiuauan
soulaudfinsinauedeyanignieuduminuasnsminauandivesdun wWlaladng
a < ¢ 1 A & a 14 ! L4 Y a 14 v Ve
Woanekasiduussloviseniaidendedunidnalvgnariininulinndanazivina
AuENIatunIsAuANNIsdente e uAUanesulatlivednduladedurosulal
9INNANINAABUANLAFIUN 2b Tua151997 3 WU AduUsEaNIMIaLEUNIG (Path
coefficient) fiAiniu -0.03 ¢ t-value Wiiv 0.62 waviiszautudfgi p = 0.27 aguladn
TslatiuayuanuRgnui 2b (H2b) : AuuwvesdeyaesreInisiuaUanesulalniinunin
dawasausionssuianudssweguilan Swaunsaesuiglainaudnyuzauilomyoya
melugeameduiuanesulaifin iausaued deyafigndesuiug Wlaldieuaniy

a ¥

Ustlemidemadenteduilallfanmssuiemdsmesuiinalumstiodudooulad
NHaNMIeARUALLRIUT 3a Tuans1efl 3 wudh ArduuszAvEvnaduma (Path

coefficient) SAuviifu 0.02 A1 t-value Wity 0.28 wagilszdutioddny p = 0.39 agUlean

Liatfuayuauifgiuil 3a (H3a) : aunmeeInIsUINMsTBtBIMIuAUdnesulaill

AN WEATIUINAN1ITU§MIMIUANNEANTIHTeUslnA aunsnedungldinnmun wes
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N13UsNIIveItaInIeiuAdnss ulauiifinunimieaturunwluntsvudedus nslv

q
al

AnutwmEedte Anulasafovesiudanesulaisiufeseiinsueiioniu ilés
dvianaleuIinlaensasiensiuinsnivaungAnssulumadentemnsumudnesulad

MNWaMIVAdUAMAZIUT 3b luas1adt 3 wudn Aduussanimadunis (Path
coefficient) SiFuviniy 0.05 A t-value Wity 0.95 uagilsedutiodiayi p = 0.17 agulsi
iatiuayuauuigiud 3b (H3b) : AuAMYBINITUIMITBITRIMIIUAUEnDpUlatiid
Aunmdmaiauiemsiuianudswesuilan ansaesuigliiinisuinmsvesiium
Uaneeulaiirlilfdsnalinssuianudssdunadeniudanlunistoduiesuladves
ane1anas

NNWAMIVIAdRUAMATIUT da Tuan319dl 3 wudn AduUszavsmadunis (Path
Coefficient) siAwiniu 0.24 /1 t-value Winifu 2.80 uasiisziutioddnil p = 0.00 agulsn
atuayuaRgIudl 4 (H4) : mssuimsmuruwgAnssuvesuilnaiigsdsnaideuandeniu
dilglumadendesmnedududnesulad aunsmesuiglindeduslanidnimeameiiudn
Uansaulatiannsolinuuasiinisdsedudliineg annsaldnuiemshuiuinesulai
fodndotundinazdulsylondienisidende filuwnliiuiignadadulaidenlduinis
Sudaneeuladiy q 16

Mnuam e uauLAgIud 5 Tumsedl 3 wudn eduuszavdmadums (Path
coefficient) fAinU 0.22 A t-value Wiy 2.71 wasiiseduiiddei p = 0.00 aguladn
iatiuayuausigiud 5 (H5) : mssuimmundewmesiuilaafigrdmaidsausonudslalums
\dendesmeiudnudneeulati eduieliiuiogniiuideanudsddunsieduesylad
wu awliniueuluniseuds wualfunisAududvieanuliiuladiedewndgiv
nsvuaumsiseiilinsyhmsdtondou udu udrudeinslunistedudaindema
Hudanesulatvesgiofdsnaiuiy

MnuansadeuaNLAgIui 6 Tumiseil 3 wudh Arduuszavdnadums (Path
Coefficient) ey 0.05 f1 t-value Wi 0.69 uagfiserutioddeydi p = 0.26 asulean
iafuayuaunigiud 6 (H6) : mnuldiuFoumsiunevesdeneiuimuanesulatidsua
deuandeausslalumadentesnisiudUanesulal aunsaesungli siignninues
Huduanesulaiilloifisuiuiuduliliamaienisdndulalun sidenlduinisdeams
Fupuanesulat

MMFARsaNNRgIUSInaNasnoS BN IAae UaNAg wlF I 2

lagausnguuduanuduiusssninsiuysulanea1duyssansniadunis (Path
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a4

Coefficient) uaAnluwiadude t-value AszAutiadAvinty 0.05 wavlduUssuanIdanans
vageun latuayuaunAgIu aansaagunanIsnaaeuauuRgulaninised 4

P~ v o W aay  aa 5 P . , i
AN 2 NANTNAFBUUTAIAYN AN Maximum likelihood estimation (MLE)

W

Perceived Behavioral
Control N 028
(2.80)
Information ::,/‘ \‘\
o “
022 N Channel
Perceived Risk ~ }----- 152 R Selection
0.02 = < Intention
©28)
005
©95) 0.08
e . 059
Channel Price d
Advantage
] a Aoy
A195197 4 NaN1SVAAD UANNRFIUNAIL]
Yoauungy HaNINAFRY
Hla(+) AMAWYBITEULTBamMNTuiUanesulauniinanwanai atfuayu
VINFBN1TFUIN1IAILANNGANTTUYRIEUILAA
H1b() AuaMYessTULTBMBIi A Udneeulailinunmdmadsay  ldaduayu
foNITuiANIABIaIUIlaA
H2a(+) AuaMYBByAveTaIeiumUAnesulauniinunwdanaLBs atuayu

UINFBNISIUNISAIUANNGANTIUYBIEUTIAA
o ' [ T caa | a )
H2b() A mvesdayaresteaneiuAiUdnesulauniiguamdmadsay  iaduayu
AonssuinndsIveuilan

H3a(+)  AunweeINIsU3NsTesawnsiuAdnosuladiinunmwdasma Taladuayu
Weuaneen1ssuinIsmuAungRnTINveIEUIlna
H3b()  AMAMWYBINITUIMIvBTRIUAUFnooulaviitinaun e Talatiuanyu
\Beausensiuinnudsavesiuslan
He  mssudmsmunumginssmesuilnafigudmaduindenudile atfuayu

lunsidentemniuAldnesulatl

H5  msduimnudsmesfuilnafigedmaiiausonuddalunsiden Talafuayu
YoaneiAanesulal

He  ewlaUSaumesinunavestemisiusvdnesuladdmaonin ldaduayu
sonuaslalunisidentemisiuduanesulay
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AN 5 ADNINAIIUN ABMENAN IR TILATA1BVIENaN 19D LRIt NTlNanaRA LU TR

Effect Perceived Perceived risk Channel selection
behavioral control intention
Direct Effect 0.67 0.48 -
System
Indirect Effect - - 0.27
quality
Total Effect 0.67 0.48 0.27
Direct Effect 0.16 -0.03 -
Information
Indirect Effect - - 0.03
quality
Total Effect 0.16 -0.03 0.03
Direct Effect 0.02 0.05 -
Service
Indirect Effect - - 0.02
quality
Total Effect 0.02 0.05 0.02
Perceived Direct Effect - - 0.24

behavioral Indirect Effect - - -

control Total Effect - - 0.24
Direct Effect - - 0.22
Perceived
Indirect Effect - - -
risk
Total Effect - - 0.22
Channel Direct Effect - - 0.05
price Indirect Effect - - -
advantage  Total Effect - - 0.05

NNHaMTARTERABYEHaauN T BslasiaiaBeivn faikandunise 5 aunso
psuslditafofidmasonuislalumsideontemsiuiuanesulatvesusinelneides
Mngeiigalutes iun duamuanvesszuuiaduussanisnsnalassuiiiy 0.27
sesaunAeiuNMsTUMsAIURIMgAnssuvesUsnaTimduy st v viswalas sty

0.24 Frumsiuimnudssvesiuilag fenduUssavsaviwalaosauiniy 022 Fu
anulFiUFounasnunauestenaiudiuaneeulatiidduszansavdnalagsaaniiu
0.05 funun e steyaiimduUszansanswalass iy 0.03 uazd AN HYBINTS

USNg HANdUUsEaNSBSNalagTIUWINAU 0.02
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nsanUsIenNanazdatduanuy (Discussion and Recommendation)

MnmsnuTiuieyanduiuilnanilneeiy 18 - 36 Bidszaunisainisde
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Liafuayuaunigiuiinanningunimussssuureateanisiumuanesulayii
AU MARaLEaUAeMITUImIdsveafuilan  Gadaudafuaidoues Kollmann,
Kuckertz and Kayser (2012), Hsiu and Gwo (2014) wag Hong (2015) @unsaasuieleain
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